
High-income / high-net-worth client seeking:

Long-term, tax-advantaged growth

Efficient l iquidi ty + legacy planning

Typical bank profile:

Net worth ≥ $5M

Client Profile & Objectives1

Insurance Underwriting

IUL application + basic medical exam +APS + prescription history  + 

Summary of pr ior doctor visits

Underwriting – Insurance & Bank 

Bank / Premium Finance Underwrit ing

2 years tax returns + Personal F inancial Statement (PFS)

Bank verifies: net worth, cash flow, and abi lity to serv ice interest

Premium Finance (End-to-End Flow)

Premium Financing

Bank approves a credit facil ity to fund premiums for 10 years

Client typically  pays interest (years 1–7)

Interest often accrued after  year 8 (based on age/model strength)

Loan Approval & Policy Design

Design Difference — Where We Add Value

Traditional  IUL:

Large upfront commissions → very low early cash value

Our Structure:

We disintermediate broker commissions

Commissions spread over years

Enables Enhanced Cash Value design for strong early liquidity

Concept:

Carrier spreads commissions costs over years instead of loading them in 

year 1

Enhanced Cash Value Rider — Why It Matters

Result:

Much higher year-1 cash value

More premium shows up immediately  as policy equity

Policy becomes front-loaded with liquidity, not drag

Benefit in Premium Financing:

Higher early cash value = lower collateral  constraint

Standard IUL: Year-1 cash value = 10–20% of premium

Enhanced IUL: Cash value can be 80–95%+, reducing col lateral dramatically

Bank funds premiums for  10 years

Cash value credited based on index strategy

Funding the Policy — Premiums & Collateral

Collateral  Formula:

Loan Balance – Policy Cash Value = Extra Collateral

Client  posts only the difference (if any):

Securit ies, cash, CDs, etc.

Because of Enhanced Cash Value, the gap is much 
smaller → less collateral required.

Long-Term Outcome & Tax-Free Supplemental Retirement Income

Primary Goals After the Loan Is Repaid

Create a tax-free annual supplemental 

retirement  income stream for l ife (policy  

loans)

Preserve and grow the death benefit  to 

pass on generational wealth

Tax-Free Lifetime Supplemental Retirement Income

Once the bank loan is fully paid off,  the client 

can begin structured tax-free yearly 

distributions

Distributions are taken through pol icy loans 

under current tax law

Designed to provide steady, predictable  

supplemental retirement  income

Benefit in Premium Financing:

The remaining death benefit passes income-tax-

free to heirs or t rust

At  death, policy  proceeds automat ically pay off 

any  outstanding loans, and the net death benefit 

is transferred to beneficiar ies

Creates a mult i-generat ion legacy  funded by 

leverage, not after-tax dollars
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Ongoing Years— Growth & Management

• Servicing Owner: Accountable for  the ongoing health of the pol icy and all 
servicing actions, including premium, loan renewal  cycles and monitoring 
collateral and credit lines.

• Client  Responsibi lit ies: Pay or accrue interest depending on design​,  assign 
collateral as required

• Advisor/Partner: Relat ionship owner. Receives escalation visibil ity​ and 
participates in sensit ive or time-cri tical  decisions.

• Operations/Admin: Ensures data completeness, tracking integri ty,​ and 
enforcement  of serv icing standards.

• Proactive Time-Based Servicing

• Al l in-force PF policies are governed by time-based serv icing cycles 
designed to prevent lapses or last-minute i ssues

Sky Gem Solutions aims to be the go-to strategic backend partner—delivering scalable, compliant, 

and education-driven premium financing and tax mitigation solutions for agents and their clients.

Sky Gem Solutions - Vision



Premium Finance (End-to-End Flow)

Indexed Universal Life – Premium Finance (Year 1-17)

Please note: Policy values, death benefit values, policy loan avai labili ty, loan repayment and collateral projections assume a constant 

6.50% annual crediting rate to the policy

Premiums are borrowed each year from the bank to fund the policy and is added to the loan balance.

Projected annual loan interest payments based on the assumed borrowing rates, with the ability to accrue interest after a few 
years.

Additional collateral will be required to fully secure the loan. Cash accounts or brokerage accounts are preferred sources of
outside collateral.

A policy loan is later used to repay the bank loan, which will reduce the net cash surrender value and death benefit.

Bank loan repayment must occur before policy supplemental retirement income can begin.
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Indexed Universal Life – Premium Finance (Year 17-41)

1 Account Value 

• Unaffected by policy loans – the account will continue to 

earn interest on this amount

• This is not the amount available to withdraw

2 Cash Surrender Value

• Gradually reduces based on the growing loan balance

• Loan balance must repaid if policy is surrendered

3 Insurance Benefit

• Gradually reduces based on the growing loan balance

• Loan balance must be repaid before proceeds go to the 

beneficiary(ies)

4 Tax-free Supplemental Retirement Income

• Designed as policy loans to allow tax-free status

• Maximum policy loans allowed each year to keep policy in-

force

• Loan interest* is accrued and added to the loan balance 

each year

*Assuming a constant 6.25% loan interest rate. Actual interest rates 

can vary each year.

5 In Year 33, the policy reaches a turning point where the cash value 

begins to grow again because the indexed growth outpaces the loan 

interest (0.25% positive spread between crediting rate and loan 

interest rate)

$20M Illustrative Example – Male, Age 50, Preferred Non-Tobacco
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